
OPPORTUNITIES

• International release and distribution of 

softlog.mobile™

• Softlog sales ramp up for Canon – Australia/New 

Zealand and other international opportunities

• IBM Business Partner expansion – Australia and 

international

• Additional applications on mobiles – Blackberry, 

iPhone

• Acquisition opportunities in pipeline

Potential Game Changes



ACQUISITIONS:

• Software and services targets

• Complete 1 to 2 acquisitions in 2009/2010

• Complete 1 to 2 acquisitions in 2010/2011

• Each ideally between $5m – $10m revenue

• Profitable

• Targeting IBM Business Partners but not 

essential/limited

• Continue to develop products for organic growth

The Plan



SO BY 31/12/2011

• Consolidated annualised revenue in the range of 

$30m – $35m

• Consolidated  annualised EBITDA in the range of 

$5m – $6m

• Revenues underpinned by base of recurrent 

revenue which should deliver:

• increased share price

• increased dividends  

The Plan



Capital Structure

Shares: 139,743,441

Listed Options: 23,115,861

Unlisted Employee Options: 4,500,000

Current Share Price: 7 cents (02 November 2009)

Market Capitalisation: $9.8 million

No debt 

Operating cashflow positive and profitable

Cash at bank $1.8m (31 October 2009)



• Over the 4 years to 30 June 2009:

o Average revenue growth 49% pa

o Average EBITDA growth of 93% pa

o Average EBITDA per share growth of 65% pa

• Maintained annual dividend of 0.5 cents per share since 2007

• Currently trades at a EBITDA Multiple of 6.4 times1  

• Has IP ownership

• Stable competent management

• Is the leader in its field in Australia

• Has major revenue generating alliances with Optus, Telstra, NEC, Canon, IBM

• Has over 1,000 clients (including ASX 200 companies)

• Has growth opportunities overseas

• Board and management have significant equity in the business

Do you know this company?

Note 1:  Based on share price as at 02 November 2009


